
What Eureka Forbes

taught Harvard.

In a land (America) where the salesman is considered dead, Suresh Goklaney,
CEO Eureka Forbes has just taught 700 students at Harvard his Company’s
sales management strategies. Needless to say, the students found the case
study interesting and, in turn, had many suggestions to offer. To know more
about how salesman join Eureka Forbes as boys and turn into men, get a copy
of the Brand Equity this Wednesday.
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Hard Road To Harvard
With a case study at Harvard Business School 
under its belt, Eureka Forbes is in illustrious 
company. Here’s how it got there


